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2012 4K, FREX LD (7500 NAE10 5 AR ICERER S, ZORED
BT, FaFZTVA UMOBEEE X [HA7 T 002 R T, HEO0ME WV ERMK
ERNTH DAL, A v L LR Ld~Tns, %72, BREBHLERZOT
PA UEEOBIC [Wow! EEbELTFHFA LTI RN LEol 3, TRHOEK
FTHEZAE, FHFALEHEANDZLICLY, 2—F—nbL0EE Wow) 28T, Zh
B haZT7 7y RombliconiFsEnws 2 Thd, HELIEVWOIE, ha X0k H
AERET D by TT TV RN, ZZCETTFA L ONEURD CTRARICIEA L, T
HIHBL I ELTVDEETHD, SHITIE, hy ZHOLNRE I LETFA > DN EEEL
FECREE LTEBEL TS OENTFHEAUvX T AL FEIT-oT0D) HTH D,

1) haxrmr—rb=a—2—25 (Web %A ) ITOYOTA, 7 70 %7 VETVF =), 20124
12 A 25 H, http://www2.toyota.co.jp/jp/mews/12/12mt12_070.html (2014 4£ 3 A 10 HkEid)

2) Car Watch (Web 1 ) [ha %, i h V=T I4{RBOHM [ 7 7] BESEZRME I BRtET
[7Z 9023 % Re BORN #4357 v~] L 38), 20124 12 H 26 H, http://car.watch.impress.
co.jp/docs/mews/20121226_580217.html (2014 4= 3 H 10 H )

3) HhikELE LOA HH Y T o VBRI [WOW! EEbE T A izl Tl EHEFEH LD
Y Y UtE T 57! [elicccar.com (7 Y v 5 —) (Web ¥ k)J, 20134 3 H 7 H, http:/clicccar.
com/2013/02/07/212209/ (2014 4= 3 A 10 Hfifgid
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M4fRBZ Z 0] TiE, 7y MBSO ERE~—7 BRELholoZ &3, TOHEO
S LtieoT-, 60T D e v & XDFERFEITO T72Y— k) o2 FHE H
BEL, &BIF 757 ] TIEMOTOE 7 EALFASNT (20134 9 AICIREZ AR,
IHOLETHA R —I2Xk D77 RibZB LT, BEO IV VYN ZITFOR LY,
TN EBEBNOGFETHOFETESELZOLEI ELTHDHDOTH D,

2O LETYA T —oifbiE, ARV THERERNEDTH D, 2013 4F,
AAREHEAERE DT V7770 FREICBWT, BBEOT YA & /5l T 107 5
HOFICARERT L 74 LTELT, ALEFARLYRT7 25— 4 EORM IR I
Mz iz, ZOZEND THEWEWT TV R IZRhRDICE, THAUBHETHD LS
ﬂf:4)o

Yrv—I%, 201344 H 1 B CRIGMESHLE D Yo~ —F— AT 4 VT AERE LT
:&%%%K,WM%MRHEMNMB&%@PMMMHfWﬂ@)éﬁfjﬁyk4f—
CER—THIDOT Y2 NN BT, FOMET A VIR VAT 4T
T4 LI E—OERA LA E, rav—rXaIa=br—rvalrhlbh b
AV r~—DELRdT7 7y REENRKOLND Z LT oTz, HABHRERIZIZA o Z A B
UT AT AF—ORITETHAGE, FORELOT VA v 2o HEEFT Th %5 [KEN
OKUYAMA DESIGN] 239, 67y v va T A4 T —OfiRELE DT /L L
TVl MHIAL ERY, EERNNOS T v v a T AVRRBREGSH Y 27T L IT AV
Vo o=T R ERERINT,

ZOFEFTHEATREAL, THA T —DIEHIC Lo TT T T4 v 7Ol ED I
2LLTVNLHZETHD, ZAUCHL THRINETIE, BHICREONEED &2 [HTED
F X EERBRLTWD, 2FD, AFFICT X 2oL EANEKTE LD THEN L
BIEfiED L VWS Z b THAIC ﬁzéﬂjz:.m%x/\x/\}:#ﬂrﬂbfm)a L2 D
HREOREIZ LIV L3E-T5Y,

AT, ZOXIRTIA LT TUT 4 T EOERMEICOWTERT L L a2 A

4) TEARREHHE], 2018349 H 6 H, 1, 9m, 7V 7 EEH6 »[E (FE-A > KA A A RRTT T 4
UEy « NhF L) TH 100 A - F 600 A (Biokhdax, 18-4975%) 12K LT 12 08 - —E A I2D0
T MBWEWT TR A —Fy NRELZ O, FHERYIX 201347 A FA»6 8 A T, #Hf
HEE BVRE BRI T YA ) TEIL e flits) —vAoR ) THilh) M) @& o7
2, HHIEICHLTIBEWZWT IV ROy 7, A REFERT T 4, A KRR TR T =T,
NRF LN BMW ERINEER EDT, I XX T4 VETRETEMERD, XA TR I PENME 2>
72

5) YANMAR PREMIUM BRAND PROJECT (Web % k) http://yanmar-pbp.jp/ (2014 43 A 10
A kiR

6) MDA BFON Y o~—tA BRI ZT V(- —  BIEITE (53)) [ BARFHR], 2013 4
4/ 230, 27,
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LT 5,

2. THALETSUT 4 U EDEREN

MHICBIT 27 7 v FIMEOMNIZIE 3D Bk F L7225, 3D &1, OAIMBAHETHY,
%479 L ZATHDHDNENS [7E3% (definition) |, OIEHF OFIEIC/ B/ E NS [k
ATREME (deliverables) |, @& 9> TiEWE T L) THEE(L (differentiation) ] &Y H
3ODMEDZ L TH5 ", Z0 3D MEE 2 ) TICT B7=0ICIE, TP A L O HAMED TH
e,

JUE R - SE4R (2018/11) 1%, 2012 4E 7 12 KB ’7~‘/“7 I%JE%HjJELf: (%A H— =2
=t 1 DEGNG, 20 3D OEHEERL TN, ZDH A H— A
T AU BRA T (RERHFRK) HBIFEEITWEEATC, 2013 4F 3 1, Hi5)E ASOKO 23#EAE
U7z, (Al 7 /S LVIEYEVS 22807 V=t v a VIS IEL 7 7 v v a v O—H)
LS EZDLRY LM TH S,

FITE, EWFHOSNY SO VEREH A TELS 2 THEICEZR2 5202 % |
F% (definition) | & L, MKAfitg %2 [#24L AT HEME (deliverables) | & L, T4 % [ER/b
(differentiation) | ZE[K & LT\ %, HIZZNTZT TIEF A H— aXun—2r L EV R
HRNWOT, BEEFRVIZLTEOVHOBEOA ML AZ L5272 LY, 21 HOE LI A0
5 23,100 O HfR#EE T B, BHEGAOPEHHEWNZD 3252 LT, RABEL
WAL TWD, Fi2, 7= NMHBREHCTEDO LIZ 1 AFomfmzE EWVnH Xy 7Y —
7R AT 7 hE/HHEEL, [UIZASTZLORHNEZEDO FTOMSREM%E A THRY T
Yg, BORT S bIRELTLE,

P a9 13, 2012 4F 12 A OBAIETE LT ) A~ ARG H 0, FIER M 2
rEMER LT, LvL, SRS LT 2012 4FEEFIE, 5.5 HAORKRT (il
6.5 M ORI Lot b b IR 15% 0> 270 FEM, BRI B IR 29%

7) Best, K., The Fundamentals of Design Management, AVA, 2010, p.151.

8) NIEMEL - ABEM (a7 R L —va VBEICBIT 2TV A v &7 7 v ROBRM) TdfEiE] & 52
K452+ 3%, 20134F 11 H, pp.359-383,

9) 74T BAH— ax =42 (Web ¥ 1) http://www.flyingtiger.jp/ (201443 7 10 H

10) JVEEHESC - HA B, AiHE, 20134 11 1,

11) ASOKO (Web - ) https:/www.asoko-jpn.com/ (2014 4= 3 J] 10 HfEiR)

12) TU— L REVRASTTA ~] 7L EHE, 201343 H 29 A% TR Shiz,

13) =AY OFEIE, NEESC-AERER (77 o2 O—RFEETHA D Wow 77 7 X —IZBT 5
Bz [SemfEfE 2] &5 52 8% 1 5, 20184E5 A, pp.27-51 IZHaELLY,

14) ZeEiR [~ 24, s “HELY) [REREA > Z 4> (Web 1 1), 201343 4 4 H,
http://toyokeizai.net/articles/-/13111 (2014 4= 3 H 10 H {72
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D10 EMRREICE P Eodz, ZORMIT 2007 FICEIL LI2R v MEHHIRGEEN 3 o2
HATAT] R2008HFIHDI-E LY hay T Tog I VA v 7ol ZZHFENICAK
VAN TEAN LT FEOHKRS RIETH -T2, AXA T4 71%, 20124 3 AHITH 4 (51
DEERFTHY, FFES AICAZA TA THREZZERICEREHIL, 2013 4F 3 AICITFREE
BTHEFHLIZ, =4 I VAU BEMBUEMORT A LT T 0, 2012 4FRICPHEHL
7

REOYV <P ENRYT TR (Ryr, Yaxz)—74L) X, 2013 4F 4 HIZHELE OV <
VY HNYT Ty 7 ARBEIE B4 — 7 LEBRIC [Samantha X bW X Art ) &7 —
<& L, BOREH AZLICER LY, B=4— LB L RRE w_wamm 2
YA LD Wow 77 7 4 —%IEALTT 7 v 4 O—RFE~LEMBEEZTENTVWEY, L
L, TRUNDE R ATIET A URNED M) A% EZRZL T o LiEIRTX 5,
BEBEOA A—TOEMET T T 4 7 LT BRIV T, T4 2RI
JANWDZ LT, ZOT T M THLDONZIHOWNWT, HMEELH ala=lr— 3T
XHXIRHLDEBZ D,

77t g, 20124 3 Al TRILEMLT 5] LV Ik y v Fabt—nbEicy 7T
VT T ERKR UL, TR ORI E EEE A 2013 4 3 A #1 Gl T 53 & 4,900
i LR 26.9% Mo L7223, EW To ki 5e RIXEE 26% Iz L EF 5 L),
BRAKROT L RT A L720, 1980 FFOAIZELIK, WD CORKRFEFH LT 5I1cE -
7m0 FTORHMAAIEZOMGE 1T TV TIoF 40713 HOmEDENR [FEITE-
20, BERSICRITLES7Z] o Ly (RERIUER L) IRTFT D IRE L 7Y,
HEAOEZ R hote, HikZEN, BHEEROELEN TR TLE-TZ] Vo7 flc
K=", KA LS N E D L, B TIEEE GEROKN) 261, BT L7
P OB ERITVEM S NIZAREZ 2T 50, HFERTENEL L, XFENNHIVD TN 3600
LWVoFERFELNILEWVWD, ZH LEFEERLDAIa=r—va b R e, V77074
VIR TDLTHA L OIEHARENLELTEY, £z 3D OREE MR TE TRV
LThDEHERHTE D,

15) [T— L REVRXAHTFA b T LERIT, 20134 4 A 5 BE TR SN,

6) J\EMESC - BB, Aifed, 2013455 H,

17) FANCL 7 7 > /v (Web 4 k) {2, http://www.fancl.jp/company/ (2014 4= 3 H 10
A Tl 3R

18) FAM T MAEHEE @07 7 70 k) THZ&IEED, 201847 A 24 H, 9,
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. 3DICEESTYA v T T 0T 4 7 & OERiE

1. & (Definition) : BHMMAZETHY, AIZT5LTAHTHLHIDON

77 R@mTIE, 779 REDL DL EFma—x2a /I —ThY, ZToOXE LT, W
Maz2L B ENA— NV RZa ) I—TChHhib D, ZOHATOLF— /N Rza/ I—Z
T () 2R & U, BRI T A AEERDNIEE I TH Y, TiHiTd-< 0 &3
EEND, —HD=ma—xa) I—THEEEZREL L, "EXT UMY =T THY,
RO,

ZHlfezma—xa/ I—lCBWT, 77 FE2L AT, Ax & HERI%IEE (personal
dialogue) | Z{EJT ZENEHETHY, ZOFEEFTE—Ta - T I35 407 LMETH
5%, 2E—v T IUF L/, HiHY =T TR, Ak ORIONOEEIC T
237 OBEERET., I TRAY MERDIOIE, HEETIE/ARL, AXICEARED
NHZETHD, HEBIIWATOIN, AcITAEELT 5, ERICHEASNDIZ L0, Ax
DFEBIZDIED Z EBERINDIDTH D,

TOHIZBNT, TS UEEE— g T s T T 4 U RN S A RO R L
LCEATE S, WROTFA NGRS o720, BIFICBT 5 =7 OFIT 27203 5
052803, < OE (T TN, FAYRE) LMV ELZETHhD, =EFE— 3
TN TITF 4 TIIRBIDTVA L, A== EHBEOORNY EEHE SEDL
HOFRREDIFIETHD EE 25,

S OWAEDFT WA 1% [EBHE (personalization, customization) | &9 A AT 570, +
DTV A v anic®iE, V7 - "=V F VT 1 2 ffoTEY, ZhEWATLHY 7L -
RV U EPALNCTHIENTE S, £, ZHOPLWTHICENT, —EHH, Eh
feid 22 EMTE L, FREEGLE WO THA LIk, =mE—vat - TTUT v
TWREPINTWDERDTHDH, ZhUE, ST HA Lo T, BRSO (AHERMIHETHY,
AT L ZATHLON) NHFEIZ S TNDIREBDO Z & Z27RT,

L7ENRo T, MENTE—Ta N TIT0T AT EITICHIE>TUTD 2 A%
B,

OTFTHA v TERELTELZE, THA T EOY — V7R 01GD L BT 252

&

19) Gobé, M., Emotional Branding: The New Paradigm for Connecting Brands to People, Allworth Press,
2009, p.xviii.

20) Ibid., p.xxvi.

21) Ibid., p.114.
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Q@ H2D [T A1) L)L(D’ bbb L T<nd Ny RICESZELS THAF—
(trend-focused designers) | D RPN TRAOTT, TE—vaFL - TILF 4L TD
U—F—ZE 5 &

ZHICE LTI, 7 A >4 7 4 % nendo DIEEA A ¥ b RO AR LT3, 75
VRO aETEMORTLEIVY, FOTT U RAEEIMHETINEND) Z L EE
FEWNZEZ D, TDOEOIZIE, WEZT 632V E 2 LN b LWEEZ T
THBRRB AR D, 22, T4 F—OBDBARAIRIZIR D, 12006, < DT TR
BENEZT VAT =22 VAT AT T4 LI A —L VIR Y v a ZEWT, RERICE
W TTREEBREZ a2 A MEE L0 TH D (FiE 2012),

2. IRHLETREME (Deliverables) : HEEDFIXIZI HH

TZ7rREE, rAv—7 THRETHLRY, T REE, @R —E R, BEICK
THMHBEHOERTHD, L7F7 KN aFRhL—2arOfiEziT ) ==— o fhott
ECho~v—T 4 =a—~vtv—Zk~5", %72, 75 FICRLEVSET T304 (L
Va7—var)) ThY, TREFHTEL200TEARL, HEFDIRDDLILDIE L0 ),
LMo, 7?VF7?V%VF&PDFA,?%5%@&8?@&<,Ab@b®¢ﬂ
b5 BN Z~FX VAL M T AL LERT Y

FPHIESZY, BOEITOH LY T5120E, M [P7 (dgrag: Y770V r) | #
MEFTS BT, AIZZENEIZRR D FRO (V7] BRERLILERD D, OV 7k
WZBWTIE, 790 F 4207 WBRECEVCRS252LT, BANAMELHE 2 &) 2175 2
EMRRPER, VTN ZE ZTHE D0, WEIC THMEO%ED  USP (Unique
Selling Proposition) | # Al 325 Z & T, {HEH &£ H O AEN, : UBS (Unique Buying
State) | (ZFF 220 C A OIER N : UBT (Unique Buying Tribe) | ZTEK TX 215 T

Do HEZIZEVIATDOTIERL, WEEIAJIZADLZET, 770 T4V ITBRHMELT D,
BLEOBBEMRICHIZ D L, TT0T 478, KEDIEI 5B TR idkE
DIBANL EEDLNDLIRbOTHS, ZHUK LTy —T 4 7 &1L, BN S et TE
IREOBANCRDE] EE2 X2 bDOTHS, £2PR &%, KB LKEND TBA

292) Ibid., p.117.

23) {EEA AR [ N B R=AT VA viml R, 2012 4F, p.193,

24) v—T A =a—~A Y%, TEMER V7 2B BROT T2 RFeoL 5720ic) EBHFHK,
2009 4%, p.31,

25) Neumeier, M., The Brand Gap: How to Bridge the Distance between Business Strategy and Design,
New Riders, 2006, p.3. /FHEEFER, ALAYAR [T 7V R¥ v v 7] R RAT— L KUy,
2006 4F, p.11,
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W20k, EUT) LEDLNDLOIRBOTHY, KEEIE, BN THRITK
BMOBMANIZRDE] EWVWH T L —XEMO IR UARZDZ EITRITW D, 7“374 v 7T A
VRO, BN S KT T — b — 2 2R L9 R LD TH LD

IOMRDBE, TTUT 4 U TITFEADD LOEBRALTIER L, N 2RI (i) |
TROBEXEDMELTHFDLIZENTED, RHRNGEMEROITHZENBIEL R
57 THALRNT, Z0OflL LT, =a—<A Y — (2009) 13, S A7+ Ky LAz (F—
AARDICEHMEHERNE) LRI ZDT Y TA (N TYy RhI—bnHartrF ) k%%
5, BITHIEHEDNRNEZARoTWNARNIE R Z->T, Ly REBELML,
SL— ROEFHICNI D Z &R, FIBIEOFRA v MDD Th 5D, Th— » d— v g™
RRTA b AR R Lo T BR L RAIER L TH BB, TTUT S e L
THEZANR, FIUEIEOMAETH D,

WML E R T 2 ENTEDLDE, CRATATES &, Fax2 456 THD
(77— Fax  X=0EH (22—~ Y—2009) 1), FaxiiL, 1FEEOTT FLNEE
FRNBI LSO/ N EZ R L, 74— ARERICHNZ E A BN TS, TOHE 2o
T, N—ZHL WD BEzAETLIREE DEALTWDLITENDS, oAt s
VOWRLZEMTEDL, TORTT axdNAA—IIBTCOIHRELRLLIOTHD, I27-L, BHE
FTREF, FaFrHIaEE KELELIBVEST, F—2HThaE BEHOTITUR
EROHERE) NLHRE LTV, BULRHE0T, FHEEE (FTax) 2HHLANT I LT
TEBM, BEOAY v ML FESERAT A RAE (o) ICMAERTLE Y,
ZoL7, LoATADAZ 77 =2/ L5, P/ TIEETF a4 LT, T
DRI A FAR—=ZREWD T, TI7U0T 4T hTHIENKRDEND,

Lo LZEDEE, N TOBBSEY (Ofri) -« B s v—>7) L7 VA7 0 7N (E80 -
B 7 —7) EORITIENRTETWD (il ) Tevyr) &) flEhEn) Yy 7
LOMIZBENELTNS) &, (750 FEr v 7)) BTe&TLEY, 22T, nvv b~
Uy RN T U ATHAE LRTIERER Y, O LnE, ala=r—a0
BERTED, BFORBERTELY LTLED, I LEATUARENT, 77 F¥ x>y
TIRIRNE T AL, TR (WBRBF ORISR ENEI ) BNELTDH, TORT, A

26) ~v—F 4+ =a—~vAY—%, TIEAR, HIBT, 20094, pp.36-37,

27) [ E#E, p.38,

28) W-F ¥ h, Lx-ERL=ad, FEBTR [Tr—Fd—x Vil B0t RefliEs 2]
T VB BNy AGtERRALE, 2005 4R,

29) ~—7 « VaryrFE, MHNTHKR [RT A P A= EUVRAETAOZEA>EZRDL 2] KA
aIa=f—a A, 20114,

30) v —F A + =a—AY—F, TIEEER, HSE, 20094, pp.130-138,

31) Neumeier, M., op cit, 2006, p.15. /FFITHERR, ALAYA #R, mifgd, 2006 4F, p.23,
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WL TFF A T L TE AL, THAVEEIEEDY — 270552 &)
MRS L2 L, BV DL, BHICTIA U~ AV RERBSEDIZENKOLENDLD
ThD,

3. ZE{t (Differentiation) : &3P > TEWEFHIT M

D7 22 (B 2E ) | ICOWTEVIRSEBEZ D &, TA A== —A LT T
ATV MO~ —F 2 VAN —ARB25 (HEKEMT L5777 007
(Lindstrom 2010; 2005) | NThEFETHH DL EZ 5, MRCHWREOARL ST, HEhE A ——
T TH D 2 EEAEEETITME I E L EOB W] 2 RAAFEE TN (RIE~0
AR, R Ee & KT 2D DRICERE 2R ENT DL OICHR LD LTS (ER~DFK),
Flo, BREEA— =LY T3 o OERK FEETE~OFR) XL o TERMEEZK>TND
ray ZBNBEMRE O TX) XY IAE FE (crunch) | ZBAR L TWD Z & b FEHEA o
72T 47T D (Lindstrom 2010; 2005),

CORIRTTUT 4 VT REBRERICRD L, =TT 4 v VIO R RN &
HbHREERDEDL DL RRT LN TED, BH (2013) (X, 30EMICHEY~—FT
YT ERNEL, BOGILEDL~Y—T T 4 VB (HEMO O™, WD A 791 7 VGRS
DFT, =a—n >3/ I7 A FEEEY) ([CESSAMOBRIRE - RFETEIO A B =
A L DfFEH, #@bBFTA@&@ﬁﬁE®@ Gl %, FEREE (BEH, oTLS) Bkbd
LHEHTHD LML TN B

Lindstrom (2010; 2005) D X4y Tl, 7 7 ¥ Fix 1950 F&I2iE, "zt ona=—
2 & (USP:Unique Selling Proposition) 23754 /EA Tz, 1960 FERIC b &, X7 Ve a—
FEVbaB e a =T L Vot LIS NN BEE NS D E I &) RICEIT LT (ESP:
Emotional Selling Proposition), 1980 ‘EXTl, 77 v ROEE TH LML EEF DL ON
75 RIZ72-7= (OSP : Organizational Selling Proposition), il Z1E¥F A Dk 512, #iko
HENEREMALTZOTH S, 1990 FFRIZ1E, 77 RZOHONRERERIZ/ Y (BSP:
Brand Selling Proposition), & 5122000 X TlX, 77 v KPR BESAZEZBHRTL2L 0, &
ST HEH D (MSP : Me Selling Proposition) & 72 TX7-,

THLIEHERIE, 77 ReRX P A M7 7a—FIZbFEFRL TS, aXen—4
Vo EVRARY = )VOWFEE T — A1 1985 0 D 2006 EFE TICT T v RIFRICET S
¥ ¥ —7F /i (Journal of Marketing, Journal of Marketing Research, Journal of Consumer Research,

Harvard Business Review, European Journal of Marketing) (Z$g# X 4172 300 LA F oDk 2 54T L

32) WO [REREE~Y—7T 4 v VBISERD O © YR A ZRINCEL 11 O] PHP #FIEHT,
2013 4, p.311,
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33)

T, 7207 7a—FxRMHLE (FE1

K10H, WEEN MEL22LDTELN] 2770 RITkDD L5128 >TE T
HZEMNbD, £ ZTiE HSP (Holistic Selling Proposition : {117 7K 71k % s 3 2 Ik e #2
R) DT TUT 4T BELTCNDEDTHD, RVAT 47 T TV RIEALDTAT VT 4
TAERD, ARV F—LRRHD LI, AvE—U0H, YR, B, SHEE

K1 TSURTRTADMADT TO—F (Heding, et al. 2009 & Y EEVER)
77a—F FR/ b

1 [T 7 a—F 19854~ | TERD~—FT 47« Iy 7 AD—EE LTDOT TR,
RFEEND LD ICHENICT 7 RERARATHLOT, &

HEBNTIENR LN D, 7Ty FMMEAIEIXEENSERE

~EW D FA AR,

ZMiX USP (Unique Selling Proposition), ESP (Emotional

Selling Proposition) (Zi%%7 %,

2 | TATYT 474 1990 |CLEBET HHDELTDT T UR,

7S u—F HalE~ DI E T T FERA DB OT, 77 2 FMEMEAIEZR T
<, BEPOHBHEA~LVWIHTRTHLN, BEMNILDOE
=7 0D B3R,

Z Ui OSP (Organizational Selling Proposition) 1Z7%4 9 %,

3 | HEEN—R 1993 -~ HEREPHEETHHEDOELTOT TR,

T a—F TIURERMENDGLOLELTHZ, TOTRITIVT%
WLT, HEFENLLEIEL VD FTT 7 > RAREMfE? 72 S
N3, Ziix BSP (Brand Selling Proposition) (ZiZ¥4 4 %,

4 | "=V F VT4 1997 4~ ANBDO LS iz AT 20 DL LTOT TR,

T a—F T REANMELTCRZL, YR v T 2 AF 2
Ukl ur WhE L oM TTIHNG 7T FEZAlES 5,
BSP 127547 5,

5 |BRIT 7 a—F [1998 i~  |BREHELS LD TE L/~ =L LTOT T UK,

R 77 FEAMELTRARL, 7LV Ry y 7 2EBLT
WHE L OMS ST T FifEZ A& 5,

BSP (Z5%4 95,

6 |Za2=74 2001 fE~ | HEEMMHEEHOPLEE LTOT TR,

Tra—F WEHEES LA v —Fy b EREBEOSE (B2 1E—
L——g— 27»~7@;9&%i@ﬁ&)%LLf®mL
HoOAMEEOS ETT 7 MEAAES NS,

Z X MSP (Me Selling Proposition) (Zi%%7 5,

T | kT 7 e —F | 2000 FE~ | IRV SHUEIRREDO L LTOT T R,

T REEE LT A, RELEEENT A 7 VDR
MWORRNLT T v MMERAE ST D, 7 r— b BEHD
WEep, 7720 K74 avrGadbbiuk, 1/ —-
BT R EEND O ICHEHIRRIC b N D

Z X HSP (Holistic Selling Proposition) ;Méﬁ"é

33) Heding, T., Knudtzen, C. F. and Bjerre, M., Brand Management: Research, Theory and Practice, Routledge,
2009.

34) Klein, K., No Logo, Flamingo, 2000. /F 43«7 T A %, WMEBRTR [7 72 Reih, WHen—#
BCERET 2 RO ] 1TE DI, 2001 4,
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CTEBRENEY, 29 LA AT 4 v 77T RICABICIE, TEERIRT 5 2 & 83K
FRVWENWHZ L ThD, BH, RESTRH - BT CTHEO T —E —2 I 2 L, BE
fECMm ZBE T OBIEal c a—TF LRy T a— U NHEICR ST I ERENKY X
T4 T T ROMATHS,

ZHLIETTv F IRBITIE, B PV =TT 0T 4 VI BRMETHY, ZORRESRIC
Ko 10 HE R H 5™

O =—7 727 )R E# (a sense of belonging : A% ZfE O B MIESEHI L 72 5), @HME
b oW Y 3 (a clear vision), QBN 5H/3T —%H 5 9 (enemies : [HFHEC
BT 5O ELX TR, EAT I T ADOEMICAZEETEANEZE LI LW ) iRWZHfH x5 2
F—VU—%25<%), @WEIEX (evangelism), & B (grandeur), @®52HEME (storytelling), @
KRR (sensory appeal), @ (rituals), @ > 7R/l (symbols), AOMFAME (mystery),

INOOWREREZMA D Z LT, SHOERE (5% TGEVWE TN MNATREIZAR D,
TD% L OWBRERICBNT, TFA VORZTHENREINWZ L2 AL TER DR,
I, v b Eigmm@&mmwﬁ%bibﬁf¥%4V®EEMm@
warmth) | 73K 505", AFE AV ERBEIC, BEICEEb2IELICEANLZT DY
TV ya AZARIETOLO LY, I IATEIRIIMD TT T A RX— b0 &R
b, TOHRINIEHSE GHESCERTHY 20T U r— heHm) [CRERH D V) (EH
2012), TN ZZNBEK (Dol L LEIUER) THhY, ThaT A4 v TREATHEND
ZEThHD,

TV =TT T 4 TR B ERICB W TE, EHNRENE AW RBEA R
Ehb Ly v A Uox—var (@M  TL—7 A—A ) RX—= =z ] TR ThH,
BEFOEAM Z2TEH LI AKRERENILE 78D IN—Fa— AV Txr—var (AIF)] THy
ThD, i (2012) IZIOBI L LT, vy r F—diaplicziF 5%, moTHEER (A Y v
M Tyt yn) 2ET, 505 2PpBPiik] &S AIMEE a2 X2 %E8 ks
2liz, LvL, TOHH Y =T 1E 2001 Fla=) =0 [Ty 7 2] [c&Ebhiz, [T v
A IE TAR— RS, BLRAUER, O SV oAIXTERLER 572D ThD (&
16 2012),

35) Lindstrom, M., Brand Sense: Build Powerful Brands through Touch, Taste, Smell, Sight, and Sound,
Free Press, 2005, pp.4-7. /~—F > « UL A hua—A3, LT ¢ —Fik [T O 7 7 > R - 14
P OFEVERPRINT 2 8 2 T2 RAE N Ae b o 1] #4 v ' R, 2005 4, pp.6-11.

36) Lindstrom, M., Brand Sense: Sensory Secrets behinds the Stuff We Buy, Free Press, 2010, pp.127-140.
([ B L @EN R D01, ME - EERTHLH70) [ ERE, pp.260-286,

37) HL [HH2 W2 FORMICH D, bHIOEDDAET SEHIITOT s 7 hFH A ] ADP,
2012 4, p.7.

38) mMGERIE [k OREE— A ARZ I Y B BEAL~Ofig] A vE ik, 20124, pp.156-157,
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INEZTTEER, TWENHLDELE, RN GRFEAN) AkOELE) &) [TUT7 -
Ea—7 4] Oarv7 bbb LE [TV R 2%T528T, HERRT T O
ZATWIE T 51 LWHEGEICTRRL, EAN Ny TOEEER L, 9 LICAIETIE, EOfE
EARA—Y LRy r =T A U ERC B o, EENEL YTl [TAARLMEDS
DELE] LWV )a=—r RREEME A% ITSUBAKL [CBIFHAIETHLROND,
DFEY, FFEORBEIZE o TH LR ER L2 2fE (BEEE) 2 Ro0HLT, Zhiah
CPE X CHSP 2479 Z &0, AH%OT T 0T 4 73R pERNEWVWS ZETH D,

4. DIZE DL THFAUIZEBTSIVTAVIDER : AU K

AHEITIE, AIETETICE L O D ICESI T A UNCLDT T T 4 7IHONT, FhE
FIUEAISAETH B A Y v F (method : 7 AU - 70 74 =7 M) " 20 LFEET 5,

Ay RiX 1998 4F, JERHEEICE O TWi=x U v 7 « A 7 (Eric Ryan) &, X{ED
Fge%E LCWie7 # L« m— U — (Adam Lowry) I[ZL o TRt iz, ZOETRAT AT
T, =V TATURHLWREBEOT VA 28, A—"—~v—r v FNOJ5IH
ZUH—FLTWDHRHCb b SNz, £2C, FHMEZEEINEDLEOIWITELER
HDERMNTDTH 2D, RITENEVEAENC R Ulc, FEEHVEAIOE D HITRNA3,
FROMREEND LS BITNT, A—Hr b —, SRLFEL LV RETH 70,
(1) AV vy FIZR% IEH (Definition) |

FERERORA LTTHIC, T v 7 « T4 T UL TAZA )] L) art T hakf
Hird, BEICT A ML G 2T, BNOA TV T ~EEZ LD & Lz, RIS
VT DTV IAATW D%, BT E =l < RDH L7 bDIZb A H
Rl £, 744 - o=V —F REICELWNVUEREEHWD) twiarter b
BbHiAd, WEOREEZX -, EROEFICAVWONIAERDZ, DREHETEVOR
WRIROREE SRR 2 & 5 & LY,

ZOXIBRTIA L E GBS o ADbERLD g s ) —icTE b )
U— WAl \2 Lo T, BEFMRE (PG, ==U—RRY) NELER TRV LT ¥ —
7 hEbLTe LT EIHWEEDTEDOTH D, ZORTELEIE, FHOFHETIE T4 =X,
TR (yes,and) | EMEINSLOT IE—F vy n"Z—LtFaal—FRHEoml&xD L

39) method (website) http://methodhome.com/ (2014 4 3 A 10 H#E:E)

40) LI, AV v RIcBd %5ik0%, Ryan, E. and Lowry, A. with Conley, L., The Method Method: 7 obsessions
that helped our scrappy start-up turn an industry upside down, Portfolio/Penguin, 2011. /Z8) 1[5k [t
ThebA /=T 4 TRRERIE A Yy FEM—EROFHE O - < VIR E T VA ATnnic LTAE
Ehion] 4 vEr Rk, 2012 4R35

41) Ibid,. pp.3-6. /[F LiRE, pp.3-5.
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42)

T, TRTHRL-L Y BT L anb,

ZALIEAY Yy ROANTF v —2 7 ML, THAPEERED 2P HRT DD L 725
7oo 100, THALHEIZEDBDOT, BREABLVEDIZT DLW T4 7 RAZA NV ERIE
THZETHD, b 12, WHEICLDbOT, FEWEEHEH L2 & THEDHKR G —
H=w 7)) BEIZHFRZNT, ENDVETDHEVITAEZEHOBERTENN R LDICTHIET
557, A Yy RO [EH (Definition) | 1247- 58 Th 5, TIITHAICHERLTH
Zo WBRICHTZ2ERIFH LT 7 —F % LD @RICERDT TR —F 2V AN Z L)
< “method (5i)” 47O THD,

(2) AV FICR% TREEATREME (Deliverables) |

AV ROE—WE 72 A065 GEEIEEH: 27 L—2 U —F—, 20014F) R DT TF7 4w
JFWA N, AT FF v 27 (Michael Rutchik) & U9 Mot 7 WA F—ITHkEE S 7z,
JREATCESSI D & &b, BETABMRT 7e—F %2 L TNDH I EEEMT 572012, M
BTy 7R0F vy F oAV S —, BHRERRL TODAXDFER T Vb,

BRNLEFT O AR E O/NEIEICE BEEENT, ZOMEHmERTELTH Do TR,
Ay FEZOMRa 7 ML RA SRS LT, 2 =7y MY 05y s~ bh
HZERBELLTWZ, L, 2002 FICHHTHE—5 > O~y RS Y — |27 LB
LB TH 0 720 Zeidilih) MRIAWBIZER AT 2 b olden) E—tsii T LE ST,
T, AV v FAFD HEHalAEM: (Deliverables) | # & X E T X ~/nlf &7 o7,

HY XV ET ORI, MRERAZHECE S, BRWEICHFZT D00
DIEBHIE, FLRAVEANITATHFAFT—ERALLS, o2&k, ¥ A1 L5
TITI92F v 7 OFN] EFESizB Y A+ Ty K (Karim Rashid) 12, 2 DHO@EM &
72 5 R HIBIRERIR NV OTHA B EE LTz, I ThBRfoT VA1 icmiiR 2§
DI 7272 T3 7> ? (Are you our design genius?) | LWV H) XA RV TE XA —/L&kolz b 25,
203 2 5T CIRIEN KT, TE LO—FEHEEFETH L R=a—v =27 FRUZL T, B A
TV RETHFA L aTZRL—F =952 ENTET,

BUD Ty RRTFHFA L LERMVE, R 7ok r>Bie Lz (8075
HLONRHIVIEE SN2 D (clutter cutter) | TH Y, JEDI DN HEEAINHTL D &0 5 #T
RYDEST, TORMNVOREGE L =7y D~y RS Y —=RFICWMOHREGR 20 %

42) Ibid,. p.6. /[Fl LiRE, p.5.

43) Ibid,. pp.7-9. /7l EiRE, pp.7-9.

44) TAVHADFT A AAT Y NART . B=4 v M, THFA Y« R=2OMEBRIKIZ LT, 7 AU DDA
FEi CAERLHMS 2 R L T D, LI, NEESC - BRER T4 v - R— 2D EHIKIZBIT
L [FHAR] o~ Ay b [NiafERE 7] 650 %5235, 201149 H, pp.35-56 Z 5
Nk,
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WWZ, 725725 TEVWZ< 72 D (Oh my god, even T would use this!) | & Z W ikH, 90 HEH,
100 5T TAY oy K F g vsa-v—"] ORBIEHEAERLED, 22 Yy RO
BERTREME DS BT S BRRI T b 8o 72,

ZORRE, WEKRETIEMOERT T FIC@hbR Vb 00, ¥—4 v MNCHHE
%% WP ONAZ, BRI ORS 2K LT 2 BRIC Ao LIS, A Yy Mg —4y
FEERARNELZDL, 2KEBMOBEEEL, ZOK, 3OHORME LTAY KY—F
MY, P, HFH, S—avX, TOT~LRETY TIEAE AL, 7 Eb A

46)

Y, FMEREED 50%, 100%, 200% Zatdékd DL Eleo7="" FFIT, 2005 FEDOFH
7 LIXRMEIAGE & 72 5 3,200 5 RV, WERTEAIF CIEAIER 300% Th 7",

2003 F24f, P&G DT m— Lo —0 T 4 VT DOEFEEHETH -T2V b AT 570 (Jim
Stengel) |%, IR T ARI RZH DX =7 v FOJFEHTA Y v FORSZ Rk, 0135 —7 >
FDOPB (774 _=b 75U R) FEelofzbwd, LinL, #—5y bOE&E~—7T
YIBEETHDLYA LTI T TV RAINBAY Y FOREEBNT 23 ZEF Lol
WE LB AL IR e kR T B, 2 vy T T LT AL s m— Y i,
Vh AT UTNARED [EVRR T =T 4 AN (FT7v FHEE R H2REGEE LTHNS
)= =T, RbAEICEEZZETTVEEVRAZBNTHE) | ZOLDES1-0OTH 5,

(38) AV v FIZCR% IER4L (Differentiation) |
P&G O~v—rZ—Zb—HEBEPNTZA Y v RIL, TH A (ROBREICELNGE 12X

£2 AYYFRIZEITERE Y TDEF (Ryan, et al. 2011 & Y ZEEER)

TERD L FR Ay RIZE T B
CEO B b ORI R (Chief Person Against Dirty)
U BASEER 7u# 7 NE (Product Czar) |
77 v NI TR 7'Z v R&if (Brand Poobah)
TaVz s bRV x— fi Bk (Zookeeper)
Bl ') —> =7 (Green Chefs)
R R (Advocates)

45) Ibid,. p.19. /[F EiR#E, p.28, 29 LR ATV A v (DFEVHR) OEEMEIZOWTCIE, fEfEal+Fn
BERDOEICHZLTND, (L [EoTHHXIEFEMOLIZERLTHLH2 2] LEWETH, Zho
THEIEEE, FoTHObRTNITFEMDOLEMDLRNE VW) Z ETT, FHERENTETFEATHTE
kA b o Th b2, B\ TEEMEMMIER 2N & LR CIZR->TLE D b T,
EMRDSNIRD IO IZNG 2%, ZOAY O ERDIAFITT I KRELZEBVET) TR v
FEMRET (& LT AL LT 38 o LfiksR] £k, 2018 /7, p.16), 2D AL D LI XYy
FeFqvia - Y—=71 1% AREZBICLEETTREOHS X5 R MLTFHA o ThoTz,

46) Ibid,. p.22. /Al FRE, p.33.

47) Ibid,. pp.34-35. /7] _LiRE, p.46,

48) Vb AT UHNE, WHNTHR RSO T I FEAEICOWTESY [EOES| ZlREICEX- IR
Dby 7S] WKEa 2= — 22X, 20134, pp.86-88,
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TIUT 4 T bREERS, S CRFENRFESE M AR 27 2 & (inspire a happy
healthy home revolution) ] ZHED LD E Lz, TDRAY v REX2HAHX v 7%, fENT=
== RIS R ESND (522),

iz d, A 2 _— 3 0% THRETAER (Disrupter) |, %1% TEEEMIVY (Resinator) |,
B REZ (Big Spender) |, =774 T A1x [EEEE (Good Cop) |, FHZ Y — 1 A1
741w« RA A (Village Voice) | LW IAZAFRTIEEND, 29 Litz=—7 AT
LoD, XYy RIZET FA Uiz RTSEDFE LRV, ERICT VA ITFET 523,
ZIBROERTE20EF 0 r—UF A TR, AZ v T7RB LA I EEULTH
O, EREENIHENEHED=—ADNG L A% L LT LI0h 5,

DFEYN, AV RTETHA L LFTFETHY, BXFEEARINTNWD, THA L&
XA v 7 RBRBINTDREERE, A BT DHELRE, LER> T LB T VA F—
DEICEZDEVNITHA LVEEEAT v 7IZRODHDOTHD, TLTAY v RiX, H:
DT 7y RRBROFED 1 DIZTF VA U E2IEZ D, FLWET T, Hi#HTA~v—FTh
HEWH [FHA 2 o f ) _X—3 3 (design innovation) | # 7 T F 4 7V DEBE /B L
LTWb, BUL TGy REHEMOTA Y adRb—rvarwz{Tolztk, AV v R
FHNTT A VA2 FRT DL oT, ZDOAY v MY, OFELI T 7 varnend,
QF VA VB~ DIRFEICWART, 7 VAT 4 T ETVA UV OHEHERIMZOND, ©
BERBEREZRENTIERAL T, ~—F7 T 4 v 7R E2RKBICEDOND Lol Ligh

£33 AYYFRIZERDIDITEIKTHFAUIZKD TSI UT 4 VI EH RXDEEDHEYEEER)

3D DEMER AV RIZBFRTHFAUICLBTI 0T 4 2T DEH
7E# (Definition) : [FHA M) & TRE O2ENDANT v — 7 MERT 2L,
BHEAMECTH D, [MEfT5 |[FHFA M) LiE, WREELVWEDIZT DLW T4 T AZA VL&A
LIATHDLDN WHZ e, TnE &3, AFEWEEER L2V L TEEORKR (—

=) BRSHANT, FROICT S LI TAZHOEKTER
WIRBDIZTHZETH D,

i, HAERRICHT 22 LNT Ta—F 2L 5L (Gikics
BOTTu—FERY ANDH L) £7T=< “method (Fi5)” L4

fHiy7=z &,
fefftnl gt (Deliverables) : | H YV X7V 2pgfm & 5 2 2 61X, FEMERZE0T, WIAWEIZHF A,
WL ORI D FDHEDNIRNDIRBINE, FLHIRAVEA NI T ATV A F—%2ERT

HZ LU, ZALGETITITRAF Y I OFHEN] ERENTZNY LTy
K (Karim Rashid) (&, B AIKAEHIAR bV OT A a2k LTz &,
ZOMIIZE ST, AV y RiZZ—F vy M EERRBRERZDbL, 4%
B OEEST,

7254 (Differentiation) : |7 A L &IIHEY, BEXHTHY, A¥ v 7 RENBINT HARKEH X,
LR TEWE T Bl ETFAHIEETHDL EHRZ, LR THFAT—DXITEZL LN
ITHA UVEEBEEAL v 7ITRODTNDHZ E,

Fo, 77V RRBOMED 1 DZT VA v &2, ELWET THEAR
<, Wi TAY—FTHDHEND [FHFA - 47— 3 (design
innovation) | 77 T 4 VT DEBERTEHL L TND I L,
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5, LRAEShTHEY,

TOLETYA Y A/ R_R=var bkl bil, OFIRPRENTHY, BEMICEFT S
Fhe b 5 hRM 7255 (effective formulation) |, @ EARED TH L& W o biF Tldie<,
A O &R A LT 25 [EXEX L L72& Y (vivid fragrance) |, @ A & Ehi & Higkic & -
TO MR 7258 R (healthy choices) | D 3 DZ MR T4 DDENRRAY v ROT T T 47
EHADLDOLoTNEY, 204 BEAMICHARD SN TG Z L3, AV v Ricl3#
il (differentiation) | ZH726 L TWHDTH D,

INFETERLTCELLIL, AV Yy RIZRD DICES T A kT I 0TF 47
FHORHEELDDHERIDE TS (F3),

5. BEEHREICEZDLODTHA Y
INETIDICESWETYA LB T TUFT 4 o 2o TE L, Hflaim L TES
LC&E7z, WIZARFITHE, 770 T4 7B 2BEOEBIZENT, THFA N RT
BENZHONTELET S,
BIK LT 4 T T 7= DA e T R e = d THEREE O IR ER (NPS:
$v b Tat—g—-2a7)] OMWE" CBNT, BEEZKRO LS 73 7 A—T TR
HLTs™,
O H#eEE (Tre—F—) - ZORELOXVIMVIZL->T, BT HDOEIENENTR -
LU T, BERAYILT £ DEWVBE, FifaD A Y v
KNS 9 & ZADFEEIZILET 5,

@ NI Sy v T) e HOW3Hh T2 ORI IR/ TWD R, Zal LTy
Lo TEY, BAMALOE G IR CFEHE/RILE D BICIEE
L, 261> TLEI AL ® D,

@HHFE Fr7r5—) - ZORELOWIIBRRRLDOTIEI RN LELTEY,
B DRON TR FD, KETHLTWD,

FTo, HRHELRVEDLIRME, OFORENMENTME ik, #eE SEL Vo 28k
AREMTELD) AL TS L, BEME U TR TERLRWVWI &, @QFD®EFEL

49) Ryan, E. and Lowry, A. with Conley, L., op. cit., p.218. /Hi#8iR # p.315,

50) Ibid,. p.192. /[dl Bk, p.277,

51) o (boWE, ZoRE, y—EvR, 770 R) ZRKASLRBICED 2 TEEMEE, 0~ 10 TR
FTELTEDLLEWHY ETh] EWVIHTeoiz 1 >OHER (7EMmOER : Ultimate Question) ~®D[EZ(C
HEOWTHEE N LIZb D,

52) 7Ly KT A7~ VK, a7 -w—%—3 FREC RKE—BEER, SRR (R b T ne—F—
RE —RERAYVT A HRENPS T [fliEd o) #FBT 5] 7vo7 v M, 2013 45, pp.20-
21,
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DY Lb—raryy A LTHEN RV (Zof¥EnAnaMAL LCRlkL, B, o
HL, BRICEZMEY, GRE20PHA-TVAEVIHE) 2o TR TEHAR LRI &2
#0570, SEV, WD LN H(TAIL, BEOBE L BIEOmFICEMT SN0 ThHS
WS T EEEX TS,

COHOLEMEELT I RO L—2a vy PEIRO 8§ DI END & ) BFFERE
25>

D DODOLD (abusive) -w+weveee EX by (F—e2FEicE0n),

@ ekt (adversarial) »veeeeeees FI&EF> (R ET 280055 bL0% )
@ %1% (committed) - BEX T2 (IAvRAK—Y Y a— T L)
@ AFLHY (communal) ---eeveee HEHLRKUTT D (TF RTAavkd)

® #H-> T2 (dependent) - ZHIEL TIHWHLNR (T F iz d)

® B #2x % (exchange) -—Zli72 b DNRHIUTTIUCKEZ D (Y WEE 72 L H A

£,

M EHE (master-slave) «------ BB/ 5 TWD (RAE =Ny 7 A7 P,

® PWFES (secret affair) -« fENZEN BT RN (TRL AR ST Y),
ZOEICESLDXA TN D ) L—ra Yy TICBWC, TRABRHENRLOL
R0, BENEDT T ROWSRE LR HI121E, TOREOE VR ADIMIICEIBEEE
CRADHNIENIAD D LD e BT 5,

74—V AK— -+ JH—F (Forrester Research) |, & [T "o K- A2 EFRL,
FEERESR B/ EEEOMEERZ VMK US> T0 A D) OEEEEZFOTNW D, REEE
REBRNRRENE NS &, 2010 BRLE T THEOR) IZ8AT L L RIALTND NG T
b5, FHEEOXSTIE, 1900 ~ 1960 FFX1L~7 +— K, GE, R—+1 7, P&G, Y =—
e MEEORHMY (REAESEEDOFBII L 2o72) |, 1900 ~ 1990 4T ¥ 4+ /L~— |k,
Fa 2l TREOR (R OEEN RSO E2E-72) ], 1990 ~ 2010 L~ A1 7
nY 7L, I=TN, TOARED MERORHML Sz PCORMERE BT 25 IR E b7z
LLE)| &Y, ZhUKTE TBEORKK] & R2Shs™, fric, 7Y R LOC I
BE e L O, BENLURELY T 77 4 TICBBEITAICSMT 5 X2l olz (T~ vieh
Ty L Ea—%G AT S, LCCAROLBEZTRZY OiITET 57 E), £ T, ENTEERR

53) [dl k¥, p.76,

54) Miller, F. M., Fournier, S. and Allen, C. T., “Exploring Relationship Analogues in the Brand Space,” Edited
by Fournier, S., Breazeale, M. and Fetscherin, M., Consumer-Brand Relationships: Theory and Practice,
Routledge, 2012.

55) Manning, H. and Bodine, K. (Forrester Research), Outside In; The Power of Putting Customers at the
Center of Your Business, New Harvest, 2012, p.16.
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52 52 LISHERE OBRIT RN D,

E7-, I XIE, BERET, O=—X %073 (CRTHMERELE), QASI
2% (ZATHEARZ EFLALSTHEDR), @B LW (ZhEKITA-TWD) &) 3 BEREIS
ML, EOBRHIKD 6 SOEAFN RS & sh5™

@%ﬁmﬁ ......... %@ﬁ%@b‘*‘.&7"? >

Q BRI - BELITHETHY, EODMERLRN>THNDONENTHRRIZT 2 2 &,

Q@ TFTHAy HE=—RAEWIET, HOVEIENEBA D XY M EEREZ LT

D,

@ JUTE oo AERBROE 2 ED, WD

® g e R EIT 52 &,

® At oo ENTZBERRE LD L TWDAHEE 7+ — B AL, ZOTEEZHANT
LHTHZ &,

29 LEEBERRO 6 JFANC B W CTRET R &L, 791 U ABERRO 6 JFAIZ L -5
DEFENRTNDEZLEThHDL, BiLEOKBLAICIELBAA, T hTHF A0y
=V T WA BRI RPERNLDOTHDLH L, P ERADEATHLEYRRET
NDOTFHFA LR 2T A NOTHFA b nolzbON, BEEMEEREZT LT, #5
HLHFE RN E TlEe L, HREHFCRDIEDIIRPERNT 4TV O ThD, OF
DZENE, TYA CPEEOEME L BIFEORGICFHFANT LI ENTEDLHDIEE NS Z &
Th s,

ZFHLTT A U BNBERBRE SN2 DICT DL, FOT 5 RO - g 28
BCE2, HHIET 7 Figlck\WTiE 177 > RifE#®E (Brand Advocates) | & & IEEIL D,
il b 777 o RKfE (Brand Ambassadors) | [ # (Customer Advocates) | [ 7 F =1 I F ¥
VE%V(W%TWWMMMMCMmMmMf@@??VEﬁV(QMMmCmMMMUf@
FAZIEAN (Customer Evangelists) | 72 k% RO 339 5 2%, WEN b RETH 2™, AV v
FOZY w7470 HELCOY—FT 4 VT ORBIZHLOIE, 7 FaIzRBd L)
(XD L~—2 v b e V2T ODBENAEWICEZATINLOTERL, Urlby b v
7 (FEHCEDDEIE) BEODLT0IL, DEOBE EBERBREME LIIE O By &
T 3™

7T REEEEL, ZRY =Yy AT 4T EMEEN D Facebook, Twitter, LinkedIn %

56) Ibid., p.11., pp.62-72.

57) Fuggetta, R., Brand Advocates: Turning Enthusiastic Customers into a Powerful Marketing Force, John
Wiley & Sons, 2012, p.8.

58) Ibid., p.71. /TENEEERE, THRER [T\ VE— v =TT 400 BET77 U REINTEZDH
B A% BP #:, 2013 4F, pp.112-113,
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FREARE LT, ZOTTUROT7 7N L7 4 Y —ORERTOLIIC, HHLZOR
SEMFICHED D, BOLIHEATRLZVDIE, TOT T NTHHEMNRWREREZ Lz (o
THTRPSE) b, RBMO AP LEZNNEE NI bOTH LY, 25 LET TR
WEEE ORIZIE, OV =YX A AT 4T TOT 40U —RRKERL N, QY =3 ¥ VAT 4
TEEILSFIHT S, @Qarrr a2 VL, BRUIZHHE Y =TT5, @77
FA~ORRENE, @FEFHRFEMLRLT — R MOBEE LY B F2 T, O ) A<
S, M, BROTHS, O—RIORAL VEERED, ok bond ™, iz
EA Yy ROBEEED I ANE LT DY TAN=T DT T T 4 v 7T —T 4 A b, XA P
7 — 1 » (Nathan Aaron) 7% “Method Lust-One Man’s Suppressed Lust for All Things
Method Home” EREEND 7 0 7 &2 TWNT, A Y w RORIT0EE, S IV EEAl o
EIENE LISV TOREL RS BRHL TV

PLEDZ &, YHA (1970 B0 ELBAEEN) S HICIE Z Y (1996 ELAE R (H
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